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1.0 Executive Summary

INSERT NAME, the proprietors of COMPANY NAME, own the building next to their other current business, INSERT NAME, which is located in [CITY], [STATE] in [COUNTY] County. INSERT NAME are requesting funding of $512,000 for building improvements, kitchen improvements and hiring a staff to open and establish a family-friendly sit-down dining establishment for the local residents and tourists traveling to the [CITY], [STATE] area. The necessity for [CITY] to have a full-service restaurant that delivers superior service and presents a menu indicative of the fare desired by the local community is something the town of [CITY] could use. 

 

The trails within [STATE]'s [LOCATION] Trail system have only expanded to the [CITY] area within the last four years. The proprietors have the opportunity to take advantage of the highly visible location of the business at the trailhead of one of the trails. With the traffic that the trails generate and various other seasonal activities that attract potential customers to the area, being the only sit-down restaurant in [CITY] will contribute significantly to the continued success of COMPANY NAME.
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1.1 Objectives

The objective of COMPANY NAME is to obtain funding to open and establish a family-friendly dining establishment for the local residents and tourists traveling to the [CITY], [STATE] area. 

1.2 Mission

It is COMPANY NAME's mission to offer a dining experience in a clean and friendly environment. It is also the company's mission to deliver superior service and present a menu indicative of the fare most desired by the local community at reasonable prices to customers.

 

1.3 Keys to Success

There are several key factors that will bring success to COMPANY NAME: 

· One key to the success of COMPANY NAME is that it is the only sit-down restaurant in [CITY]. The menu and the ambiance of COMPANY NAME offers a dining experience that provides superior service in a family-friendly atmosphere that reminds customers of the history of the area as an old iron ore mining town.

· Location is the main ingredient to the success of establishing COMPANY NAME as the destination of choice in the area. The restaurant is situated across from 400 acres of city-owned land aptly named "Old Town". Over the last four years, this land has been developed for year round use by outdoor enthusiasts with trails for walking, jogging, mountain biking, snowmobiling, cross-country skiing, etc. 

· The historic building in which COMPANY NAME is located is next to INSERT NAME, one of the local drinking establishments in [CITY]. INSERT NAME is owned by the proprietors of COMPANY NAME and construction is planned to connect the two buildings with the requested funding. With the connection to INSERT NAME, COMPANY NAME will benefit by use of the extension of the liquor license.

2.0 Company Summary

COMPANY NAME is a local, friendly, family-style restaurant. Situated in an historic building, the decor represents the town's iron ore industry history, including one wall with a large mural depicting mining operations and historical artifacts displayed throughout the interior. The restaurant offers a menu indicative of the fare most desired by the local community. COMPANY NAME serves a breakfast menu all day and features various daily and weekly specials such as a Friday fish fry, steak and lasagna nights and more. The restaurant is located in a highly visible spot at the end of a trailhead in [STATE]'s [LOCATION] Trail system. This city-owned land has been developed for year round use by outdoor enthusiasts and features trails for walking, jogging, mountain biking, snowmobiling, cross-country skiing, etc. and is currently utilized by several hundred people weekly.

2.1 Company Ownership

COMPANY NAME is a Subchapter C Corporation owned and operated by INSERT NAME in [CITY], [STATE] which is in the Upper Peninsula in [COUNTY] County. INSERT NAME have a history of being involved in the area for many years and they have been engaged in several other business ventures that have served the community. INSERT NAME also currently own and operate INSERT NAME, a local drinking establishment located in the building next to the restaurant. 

2.2 Start-up Summary

The $24,600 of startup expenses for COMPANY NAME includes hiring and training costs for a restaurant manager and kitchen and dining room staff, pre-opening advertising, building permits, activation of utilities and any legal expenses that may be required prior to opening the business. The proprietors of COMPANY NAME already own the building and some of the assets required to operate a restaurant (dishes, glasses, tableware, etc.) have already been acquired. The remaining $487,400 of the requested $512,000 funding is earmarked for the kitchen improvements ($100,000); building improvements ($95,000); advertising ($20,000); and hiring of staff ($272,400) as described in the milestones table.

Table: Start-up

	Start-up
	

	
	

	Requirements
	

	
	

	Start-up Expenses
	

	Marketing and Advertising
	$5,000 

	Management and Staff
	$14,600 

	Other
	$5,000 

	Total Start-up Expenses
	$24,600 

	
	

	Start-up Assets
	

	Cash Required
	$287,400 

	Other Current Assets
	$0 

	Long-term Assets
	$360,000 

	Total Assets
	$647,400 

	
	

	Total Requirements
	$672,000 


Chart: Start-up
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3.0 Services

COMPANY NAME is a comfortable, inviting restaurant designed to make the customers feel happy and relaxed. The decor and theme is centered on the history of the local iron ore mining industry. The strength of the restaurant comes from the attentive and courteous service provided by the floor staff, and the indescribably delicious menu entrees caringly prepared by the motivated kitchen team. 

The customer service policy of COMPANY NAME is simple: All customers must leave happy about the service and food they receive. The restaurant hours are: 5:00am - 9:00pm every day of the week. The restaurant serves a breakfast menu all day and features various daily and weekly specials such as a Friday fish fry, steak and lasagna nights and more.

4.0 Market Analysis Summary

COMPANY NAME is located in [CITY], [STATE] in [COUNTY] County. [CITY] is a small town in the Upper Peninsula of [STATE] with a population of under 5,000. According to city-data.com and the US Census Bureau quickfacts, the population within a five mile radius of [CITY] is nearly 40,000. There were over 34,000 housing units in [COUNTY] County in 2008 with a median household income of nearly $44,000. City-data.com reports that there are less than 150 food services and drinking places in [COUNTY] County with total retail sales in excess of $63.1 million.

 

 

4.1 Market Segmentation

COMPANY NAME is located in [CITY], [STATE] in [COUNTY] County. The US Census Bureau quickfacts indicates that the population in [COUNTY] County for those under 5 years old is 4.8% (3,153); under 18 years old is 18.3% (12,024); between 18 and 65 years of age is 62.3% (40,933); and over age 65 years old is 14.6% (9,593).

 

Table: Market Analysis

	Market Analysis
	
	
	
	
	
	
	

	
	
	Year 1
	Year 2
	Year 3
	Year 4
	Year 5
	

	Potential Customers
	Growth
	
	
	
	
	
	CAGR

	Population age less than 5
	2% 
	3,153 
	3,216 
	3,280 
	3,346 
	3,413 
	2.00% 

	Population age less than 18
	2% 
	12,024 
	12,264 
	12,509 
	12,759 
	13,014 
	2.00% 

	Population between ages 18-65
	2% 
	40,933 
	41,752 
	42,587 
	43,439 
	44,308 
	2.00% 

	Population age over 65
	2% 
	9,593 
	9,785 
	9,981 
	10,181 
	10,385 
	2.00% 

	Total
	2.00% 
	65,703 
	67,017 
	68,357 
	69,725 
	71,120 
	2.00% 


Chart: Market Analysis (Pie)
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4.2 Target Market Segment Strategy

The most likely target markets for COMPANY NAME is the population in  the area between 18 and 65 years of age and those over age 65 years old. These groups are most likely to utilize [STATE]'s [LOCATION] Trail system for hiking and exercise and patronize COMPANY NAME. With the addition of the requested funds, COMPANY NAME can advertise in local media and set up billboards on the highway to increase the target market's awareness of the business.

4.3 Service Business Analysis

COMPANY NAME offers the local community a family-friendly dining experience that delivers superior service and presents a menu indicative of the fare desired by customers at reasonable prices. A sit-down dining establishment is a business that the town could use, especially since developed trails within [STATE]'s [LOCATION] Trail system were expanded to the [CITY] area within the last four years. 

4.3.1 Competition and Buying Patterns

COMPANY NAME is the only sit-down dining establishment in [CITY] that offers family-style dining with beer, wine and alcoholic beverages available. There are fast-food restaurants available nearby but they are located near the highway and the location of COMPANY NAME is ideally situated to take advantage of patronage from potential customers that utilize [STATE]'s [LOCATION] Trail system. There are a few other drinking establishments to choose from in [CITY] but COMPANY NAME is the only business that includes restaurant dining. 

5.0 Strategy and Implementation Summary

Outstanding service, menu selection and pricing will be the main ingredient for establishing COMPANY NAME as the dining establishment of choice in [CITY]. Initial grand opening advertising to establish a presence is essential. The addition of billboards on the nearby highway will increase exposure to the target market in higher traffic areas and actively marketing in media that promotes the business and the use of [STATE]'s [LOCATION] Trail system will be beneficial for the continued success of COMPANY NAME.

5.1 SWOT Analysis

There are many positive considerations for establishing COMPANY NAME as the only sit-down dining establishment in [CITY]. The necessity for [CITY] to have a full-service restaurant and the location of a trailhead of one of the trails in [STATE]'s [LOCATION] Trail system will be beneficial for the business. Although the proprietors of COMPANY NAME have engaged in several business ventures, this is the first attempt at operating a full-service dining establishment and employing the right personnel will be the key for the business to succeed.   

COMPANY NAME can address many of the issues the business faces by obtaining the requested funding. Utilizing the funds to hire and train an experienced manager and staff and increasing awareness of the restaurant through aggressive advertising will be essential to the success of the business.

5.1.1 Strengths

COMPANY NAME is the only sit-down dining establishment in [CITY]. The restaurant provides good service and a family-friendly atmosphere and the connection to INSERT NAME permits the establishment to offer beer, wine and alcoholic beverages. The location of COMPANY NAME is ideally situated to take advantage of patronage from potential customers that utilize [STATE]'s [LOCATION] Trail system.

5.1.2 Weaknesses

The proprietors of COMPANY NAME have engaged in several business ventures, however, this is the first attempt at operating a full-service dining establishment. The restaurant is located in downtown [CITY] and it is not near the highway so the business does not have high visibility to potential customers outside of the area. 

5.1.3 Opportunities

Many seasonal activities such as snowmobiling, hunting and community functions attract a lot of people to the area. COMPANY NAME fulfills the requirement for these people to have a place to dine and relax in [CITY]. The hiking trails of the area known as "Old Town", the city-owned land, have only been developed over the last four years. The [STATE] Tourism Bureau is likely to increase public awareness of these trails. As public awareness of the [LOCATION] Trail system is increased, the site of COMPANY NAME at the end of one of the trailheads is sure to benefit the business.

Another opportunity for the continued success of the COMPANY NAME is [NAME]  Minerals Company who has recently announced plans to develop a nickel mining operation to be located a few miles from [CITY]. They are beginning construction of the facilities in 2010 and expect to begin mining operations by 2013.

5.1.4 Threats

The state of the economy may be a potential threat to COMPANY NAME if potential customers do not have extra spending money to patronize the business. The opening of another sit-down dining establishment in [CITY] is also a possibility. 

5.2 Competitive Edge

The competitive edge for COMPANY NAME is the fact that it is the only sit-down dining establishment in [CITY]. The location of the business at the trailhead of one of the trails in [STATE]'s [LOCATION] Trail system will stimulate the company's success.

5.3 Marketing Strategy

COMPANY NAME will utilize the requested funding to increase the target market's awareness of the business by advertising with local media coverage and setting up billboards near the highway.

5.4 Sales Strategy

COMPANY NAME requires the servers to have a thorough and comprehensive understanding of the menus, ingredients and methods of preparation of all of the foods and beverages. The restaurant trains the staff to always describe and recommend items, even to regular customers, and to always up-sell. The incentive for the server's success in up-selling is the realization that it almost always brings in better tips because the dining and drinking tabs are higher.

5.4.1 Sales Forecast

The projected sales forecast for COMPANY NAME is based on the assumption that the restaurant expects to attract 6% of the weekly traffic of those utilizing the [LOCATION] Trail, 6% of the local population and 1/2% to 1% of the identified target market in [COUNTY] County to patronize the establishment at least once a week. Including food and drinks, the business expects an average fare to be approximately $15-25 per person. 

Food costs are estimated to be 33% of sales and drink costs are estimated to be 20% of sales. COMPANY NAME expects a 15-25% increase in sales for various seasonal activities throughout the year. For example, snowmobile activity on the [LOCATION] Trail system in the Winter; "Pioneer Days" and an annual reunion scheduled during the Summer; and hunting season in the Fall will attract additional customers to the [CITY] area. The second and third year sales forecast reflects a conservative increase of 10% per year. 

Table: Sales Forecast

	Sales Forecast
	
	
	

	
	 Year 1
	 Year 2
	 Year 3

	Sales
	
	
	

	Food
	$299,000 
	$328,900 
	$361,790 

	Beer, Wine and Liquor
	$364,000 
	$400,400 
	$440,440 

	
	
	
	

	Total Sales
	$663,000 
	$729,300 
	$802,230 

	
	
	
	

	Direct Cost of Sales
	 Year 1
	 Year 2
	 Year 3

	Food
	$99,667 
	$109,633 
	$120,597 

	Beer, Wine and Liquor
	$72,800 
	$80,080 
	$88,088 

	Kitchen and Dining Room Staff
	$161,388 
	$180,071 
	$189,074 

	Other
	$19,890 
	$21,879 
	$24,067 

	Subtotal Direct Cost of Sales
	$353,745 
	$391,663 
	$421,826 


Chart: Sales Monthly
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Chart: Sales by Year
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5.5 Milestones

Upon receiving the requested funding, COMPANY NAME will begin the renovations necessary to transform the historic building site into a family dining establishment. 

The building for the site of COMPANY NAME is already owned by the proprietors. Building improvements will require remodeling the bathrooms, repairing the flooring, updating the windows and doors, adding tables, chairs & booths and other interior decorations and installing a connecting breeze way between COMPANY NAME and INSERT NAME in the building next-door. 

 

Kitchen improvements for COMPANY NAME include the installation of stoves, ovens & grilles, deep-frying equipment, an exhaust system, dishwashing equipment, refrigeration units, acquiring pots & pans and other kitchen equipment & utensils and other supplies such as glasses, dishes, tableware, etc. The proprietors of COMPANY NAME also own INSERT NAME hence; some of the supplies such as glasses, dishes, tableware, etc. have already been acquired thereby minimizing the initial expenditures for these items.

 

The building and kitchen improvements are expected to be completed within three to four months of receiving the requested funding. Within a month of completing the building and kitchen facilities, the process of hiring and training a restaurant manager and staff will begin. The total budgeted amount for hiring and training the staff includes requested funding for wages and salaries for one full year. 

A couple of weeks before the restaurant is about to open, advertising will begin with local newspaper, television and radio media. After the restaurant has opened, advertising will continue throughout the first year by adding highway billboards and continuing with local media coverage.

Table: Milestones

	Milestones
	
	
	
	
	

	
	
	
	
	
	

	Milestone
	Start Date
	End Date
	Budget
	Manager
	Department

	Building Improvements
	10/1/2010
	1/31/2011
	$100,000 
	INSERT NAME
	Owner

	Kitchen Improvements
	10/1/2010
	1/31/2011
	$100,000 
	INSERT NAME
	Owner

	Hiring & Training Staff
	1/1/2011
	1/31/2012
	$287,000 
	Manager-TBD
	Managers

	Advertising and Media Coverage
	1/15/2011
	12/31/2011
	$25,000 
	INSERT NAME
	Owner

	
	
	
	
	
	

	Totals
	
	
	$512,000 
	
	


Chart: Milestones
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6.0 Management Summary

COMPANY NAME is owned and operated by INSERT NAME. Initially, prior to opening, one manager will be hired to assist the owners in hiring the staff and running the restaurant. Eventually, the business is expected to add two additional managers to supervise the activities of twelve employees during the daily 5am to 9pm operations of the restaurant. 

6.1 Personnel Plan

Initially, COMPANY NAME expects to hire one manager and eight staff employees (two cooks, one prep cook, four servers and a dishwasher). After opening, and depending on necessity, the business would like to increase the staff by adding two additional managers, one additional cook, one additional prep cook and two more servers throughout the year. The wages for the restaurant staff employees have been included in the Cost of Sales on the Profit and Loss Table because their costs are directly related to the generation of revenue for the business.

Table: Personnel

	Personnel Plan
	
	
	

	
	 Year 1
	 Year 2
	 Year 3

	Management Team
	$102,860 
	$118,903 
	$124,848 

	
	
	
	

	
	
	
	

	Total People
	15
	15 
	15 

	
	
	
	

	Total Payroll
	$102,860 
	$118,903 
	$124,848 


7.0 Financial Plan

The following sections will outline the Financial Plan of COMPANY NAME. The financial plan is based on conservative estimates and assumptions. The business will depend on obtaining the requested funding to make the restaurant successful. The main concerns for COMPANY NAME are to monitor food preparation and handling to control food costs and to appropriately schedule staffing to keep labor expenses down. 

7.1 Start-up Funding

The proprietors of COMPANY NAME own the building (estimated value $150,000) and some of the assets required to operate a restaurant such as dishes, glasses, tableware, etc. (estimated value $10,000) have already been acquired. The remainder of the start-up costs will be obtained through this funding request.

As reflected in non-cash assets required for start-up and explained in the milestones, kitchen and building improvements will consume a total of $200,000 of the total $512,000 requested funding. The remaining $312,000 is reserved for the first year expenditures of the business including advertising and hiring of employees. 

Table: Start-up Funding
	Start-up Funding


	

	Start-up Expenses to Fund
	$24,600 

	Start-up Assets to Fund
	$647,400 

	Total Funding Required
	$672,000 

	
	

	Assets 
	

	Non-cash Assets from Start-up
	$360,000 

	Cash Requirements from Start-up
	$287,400 

	Additional Cash Raised
	$0 

	Cash Balance on Starting Date
	$287,400

	Total Assets
	$647,400 

	
	

	
	

	Liabilities and Capital
	

	
	

	Liabilities
	

	Current Borrowing
	$0 

	Long-term Liabilities
	$0 

	Accounts Payable (Outstanding Bills)
	$0 

	Other Current Liabilities (interest-free)
	$0 

	Total Liabilities
	$0 

	
	

	Capital
	

	
	

	Planned Investment
	

	Owner
	$0 

	Investor
	$0 

	Additional Investment Requirement
	$672,000

	Total Planned Investment
	$672,000 

	
	

	Loss at Start-up (Start-up Expenses)
	($24,600)

	Total Capital
	$647,400 

	
	

	
	

	Total Capital and Liabilities
	$647,400 

	
	

	Total Funding 
	$672,000 


7.2 Important Assumptions

The following table shows the general assumptions for COMPANY NAME.

Table: General Assumptions

	General Assumptions
	
	
	

	
	 Year 1
	 Year 2
	 Year 3

	
	
	
	

	Current Interest Rate
	4.50% 
	4.50% 
	4.50% 

	Long-term Interest Rate
	4.00% 
	4.00% 
	4.00% 

	Tax Rate
	15.00% 
	15.00% 
	15.00% 

	
	
	
	


7.3 Break-even Analysis

Break-even data for COMPANY NAME is presented in the chart and table below.

Table: Break-even Analysis

	Break-even Analysis
	

	
	

	Monthly Revenue Break-even
	$47,747 

	
	

	Assumptions:
	

	Average Percent Variable Cost
	53% 

	
	

	Estimated Monthly Fixed Cost
	$22,272 


Chart: Break-even Analysis
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7.4 Projected Profit and Loss

Because COMPANY NAME is a start-up business and does not have a history to accurately forecast profit and loss, efforts were made to stabilize the monthly projections in this business plan due to the increases in staffing, the five week monthly pay periods, and the expected seasonal increases in sales. To balance some of these fluctuations, the business plan was modified to match the staffing increases with the seasonal revenue increases and the five week monthly pay periods to level the effects on profit and loss as much as possible. Staffing will be modified and adjusted based on the actual business activity.

The following tables and charts show the projected monthly and yearly profit and loss and gross margins for COMPANY NAME. The business is able to show first year profitability because the proprietors own the building and several expenses do not apply such as rent expense.  The detailed monthly pro-forma profit and loss statement for the first year is included in the appendix and the annual detail estimates are included here. 

Table: Profit and Loss

	Pro Forma Profit and Loss
	
	
	

	
	 Year 1
	 Year 2
	 Year 3

	Sales
	$663,000 
	$729,300 
	$802,230 

	
	
	
	

	Direct Cost of Sales
	$353,745 
	$391,663 
	$421,826 

	
	
	
	

	Total Cost of Sales
	$353,745 
	$391,663 
	$421,826 

	
	
	
	

	Gross Margin
	$309,255 
	$337,637 
	$380,404 

	Gross Margin %
	46.64% 
	46.30% 
	47.42% 

	
	
	
	

	
	
	
	

	Expenses
	
	
	

	Payroll
	$102,860 
	$118,903 
	$124,848 

	Marketing/Promotion
	$25,000 
	$26,250 
	$27,562 

	Depreciation
	$36,000 
	$36,000 
	$36,000 

	Credit Card Fees and Charges
	$13,260 
	$13,923 
	$14,619 

	Utilities
	$24,000 
	$25,200 
	$26,460 

	Insurance
	$12,000 
	$12,600 
	$13,230 

	Repairs and Maintenance
	$6,000 
	$6,300 
	$6,615 

	Other Employee Taxes
	$29,624 
	$31,105 
	$32,660 

	Payroll Taxes
	$18,515 
	$21,403 
	$22,473 

	
	
	
	

	
	
	
	

	Total Operating Expenses
	$267,258 
	$291,684 
	$304,468 

	
	
	
	

	Profit Before Interest and Taxes
	$41,997 
	$45,953 
	$75,936 

	EBITDA
	$77,997 
	$81,953 
	$111,936 

	  Interest Expense
	$0 
	$0 
	$0 

	  Taxes Incurred
	$6,300 
	$6,893 
	$11,390 

	
	
	
	

	Net Profit
	$35,697 
	$39,060 
	$64,546 

	Net Profit/Sales
	5.38% 
	5.36% 
	8.05% 


Chart: Profit Monthly
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Chart: Profit Yearly
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Chart: Gross Margin Monthly
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Chart: Gross Margin Yearly
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7.5 Projected Cash Flow

The following table and chart is the cash flow for COMPANY NAME. The cash flow projection shows that provisions for ongoing expenses are adequate to meet the needs of the business as it generates sufficient cash flow to support operations.

Table: Cash Flow
	Pro Forma Cash Flow
	
	
	

	
	 Year 1
	 Year 2
	 Year 3

	Cash Received
	
	
	

	
	
	
	

	Cash from Operations
	
	
	

	Cash Sales
	$663,000 
	$729,300 
	$802,230 

	Subtotal Cash from Operations
	$663,000 
	$729,300 
	$802,230 

	
	
	
	

	Additional Cash Received
	
	
	

	Sales Tax, VAT, HST/GST Received
	$39,780 
	$43,758 
	$48,134 

	New Current Borrowing
	$0 
	$0 
	$0 

	New Other Liabilities (interest-free)
	$0 
	$0 
	$0 

	New Long-term Liabilities
	$0 
	$0 
	$0 

	Sales of Other Current Assets
	$0 
	$0 
	$0 

	Sales of Long-term Assets
	$0 
	$0 
	$0 

	New Investment Received
	$0 
	$0 
	$0 

	Subtotal Cash Received
	$702,780 
	$773,058 
	$850,364 

	
	
	
	

	Expenditures
	 Year 1
	 Year 2
	 Year 3

	
	
	
	

	Expenditures from Operations
	
	
	

	Cash Spending
	$591,303 
	$654,240 
	$701,684 

	Bill Payments
	$0 
	$0 
	$0 

	Subtotal Spent on Operations
	$591,303 
	$654,240 
	$701,684 

	
	
	
	

	Additional Cash Spent
	
	
	

	Sales Tax, VAT, HST/GST Paid Out
	$39,780 
	$43,758 
	$48,134 

	Principal Repayment of Current Borrowing
	$0 
	$0 
	$0 

	Other Liabilities Principal Repayment
	$0 
	$0 
	$0 

	Long-term Liabilities Principal Repayment
	$0 
	$0 
	$0 

	Purchase Other Current Assets
	$0 
	$0 
	$0 

	Purchase Long-term Assets
	$0 
	$0 
	$0 

	Dividends
	$0 
	$0 
	$0 

	Subtotal Cash Spent
	$631,083 
	$697,998 
	$749,818 

	
	
	
	

	Net Cash Flow
	$71,697 
	$75,060 
	$100,546 

	Cash Balance
	$384,097 
	$459,158 
	$559,703 


Chart: Cash
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7.6 Projected Balance Sheet

The following table presents the balance sheet for COMPANY NAME. The balance sheet reflects healthy growth of net worth and strong financial position. The monthly estimates are included in the appendix. 

Table: Balance Sheet

	Pro Forma Balance Sheet
	
	
	

	
	 Year 1
	 Year 2
	 Year 3

	Assets
	
	
	

	
	
	
	

	Current Assets
	
	
	

	Cash
	$359,097 
	$434,158 
	$534,703 

	Other Current Assets
	$0 
	$0 
	$0 

	Total Current Assets
	$359,097 
	$434,158 
	$534,703 

	
	
	
	

	Long-term Assets
	
	
	

	Long-term Assets
	$360,000 
	$360,000 
	$360,000 

	Accumulated Depreciation
	$36,000 
	$72,000 
	$108,000 

	Total Long-term Assets
	$324,000 
	$288,000 
	$252,000 

	Total Assets
	$683,097 
	$722,158 
	$786,703 

	
	
	
	

	Liabilities and Capital
	 Year 1
	 Year 2
	 Year 3

	
	
	
	

	Current Liabilities
	
	
	

	Accounts Payable
	$0 
	$0 
	$0 

	Current Borrowing
	$0 
	$0 
	$0 

	Other Current Liabilities
	$0 
	$0 
	$0 

	Subtotal Current Liabilities
	$0 
	$0 
	$0 

	
	
	
	

	Long-term Liabilities
	$0 
	$0 
	$0 

	Total Liabilities
	$0 
	$0 
	$0 

	
	
	
	

	Paid-in Capital
	$672,000 
	$672,000 
	$672,000 

	Retained Earnings
	($24,600)
	$11,097 
	$50,158 

	Earnings
	$35,697 
	$39,060 
	$64,546 

	Total Capital
	$683,097 
	$722,158 
	$786,703 

	Total Liabilities and Capital
	$683,097 
	$722,158 
	$786,703 

	
	
	
	

	Net Worth
	$683,097 
	$722,158 
	$786,703 


7.7 Business Ratios

These ratios were taken from North American Industry Classification System (NAICS) code 722110 (Full-Service Restaurants). Many of the ratios used for this comparison may vary significantly from the industry profile because COMPANY NAME is a start-up business and has not established a history. 

Table: Ratios

	Ratio Analysis
	
	
	
	

	
	 Year 1
	 Year 2
	 Year 3
	Industry Profile

	Sales Growth
	n.a.
	10.00% 
	10.00% 
	1.65% 

	
	
	
	
	

	Percent of Total Assets
	
	
	
	

	Other Current Assets
	0.00% 
	0.00% 
	0.00% 
	43.25% 

	Total Current Assets
	52.57% 
	60.12% 
	67.97% 
	53.12% 

	Long-term Assets
	47.43% 
	39.88% 
	32.03% 
	46.88% 

	Total Assets
	100.00% 
	100.00% 
	100.00% 
	100.00% 

	
	
	
	
	

	Current Liabilities
	0.00% 
	0.00% 
	0.00% 
	25.40% 

	Long-term Liabilities
	0.00% 
	0.00% 
	0.00% 
	73.91% 

	Total Liabilities
	0.00% 
	0.00% 
	0.00% 
	99.31% 

	Net Worth
	100.00% 
	100.00% 
	100.00% 
	0.69% 

	
	
	
	
	

	Percent of Sales
	
	
	
	

	Sales
	100.00% 
	100.00% 
	100.00% 
	100.00% 

	Gross Margin
	46.64% 
	46.30% 
	47.42% 
	58.06% 

	Selling, General & Administrative Expenses
	41.26% 
	40.94% 
	39.37% 
	23.02% 

	Advertising Expenses
	3.77% 
	3.60% 
	3.44% 
	1.74% 

	Profit Before Interest and Taxes
	6.33% 
	6.30% 
	9.47% 
	6.52% 

	
	
	
	
	

	Main Ratios
	
	
	
	

	Current
	0.00 
	0.00 
	0.00 
	1.25 

	Quick
	0.00 
	0.00 
	0.00 
	1.00 

	Total Debt to Total Assets
	0.00% 
	0.00% 
	0.00% 
	99.31% 

	Pre-tax Return on Net Worth
	6.15% 
	6.36% 
	9.65% 
	4325.25% 

	Pre-tax Return on Assets
	6.15% 
	6.36% 
	9.65% 
	29.65% 

	
	
	
	
	

	Additional Ratios
	 Year 1
	 Year 2
	 Year 3
	

	Net Profit Margin
	5.38% 
	5.36% 
	8.05% 
	n.a

	Return on Equity
	5.23% 
	5.41% 
	8.20% 
	n.a

	
	
	
	
	

	Activity Ratios
	
	
	
	

	Accounts Payable Turnover
	0.00 
	0.00 
	0.00 
	n.a

	Payment Days
	0 
	0 
	0 
	n.a

	Total Asset Turnover
	0.97 
	1.01 
	1.02 
	n.a

	
	
	
	
	

	Debt Ratios
	
	
	
	

	Debt to Net Worth
	0.00 
	0.00 
	0.00 
	n.a

	Current Liab. to Liab.
	0.00 
	0.00 
	0.00 
	n.a

	
	
	
	
	

	Liquidity Ratios
	
	
	
	

	Net Working Capital
	$359,097 
	$434,158 
	$534,703 
	n.a

	Interest Coverage
	0.00 
	0.00 
	0.00 
	n.a

	
	
	
	
	

	Additional Ratios
	
	
	
	

	Assets to Sales
	1.03 
	.99 
	.98 
	n.a

	Current Debt/Total Assets
	0% 
	0% 
	0% 
	n.a

	Acid Test 
	0.00 
	0.00 
	0.00 
	n.a

	Sales/Net Worth
	0.97 
	1.01 
	1.02 
	n.a

	Dividend Payout
	 0.00 
	0.00 
	0.00 
	n.a


Table: Sales Forecast

	Sales Forecast
	
	
	
	
	
	
	
	
	
	
	
	

	
	Month 1
	Month 2
	Month 3
	Month 4
	Month 5
	Month 6
	Month 7
	Month 8
	Month 9
	Month 10
	Month 11
	Month 12

	Sales
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	

	Food
	$23,000 
	$27,600 
	$23,000 
	$23,000 
	$23,000 
	$27,600 
	$27,600 
	$23,000 
	$23,000 
	$23,000 
	$27,600 
	$27,600 

	Beer, Wine and Liquor
	$28,000 
	$33,600 
	$28,000 
	$28,000 
	$28,000 
	$33,600 
	$33,600 
	$28,000 
	$28,000 
	$28,000 
	$33,600 
	$33,600 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Total Sales
	$51,000 
	61,200 
	$51,000 
	$51,000 
	$51,000 
	$61,200 
	$61,200 
	$51,000 
	$51,000 
	$51,000 
	$61,200 
	$61,200 

	
	
	
	
	
	
	
	
	
	
	
	
	

	
	Month 1
	Month 2
	Month 3
	Month 4
	Month 5
	Month 6
	Month 7
	Month 8
	Month 9
	Month 10
	Month 11
	Month 12

	Direct Cost of Sales
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	

	Food
	$7,667 
	$9,200 
	$7,667 
	$7,667 
	$7,667 
	$9,200 
	$9,200 
	$7,667 
	$7,667 
	$7,667 
	$9,200 
	$9,200 

	Beer, Wine and Liquor
	$5,600 
	$6,720 
	$5,600 
	$5,600 
	$5,600 
	$6,720 
	$6,720 
	$5,600 
	$5,600 
	$5,600 
	$6,720 
	$6,720 

	Kitchen and Dining Room Staff
	$8,728 
	$8,728 
	$15,310 
	$13,192 
	$13,192 
	$16,490 
	$13,192 
	$13,192 
	$16,490 
	$13,192 
	$13,192 
	$16,490 

	Other
	$1,530 
	$1,836 
	$1,530 
	$1,530 
	$1,530 
	$1,836 
	$1,836 
	$1,530 
	$1,530 
	$1,530 
	$1,836 
	$1,836 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Subtotal Direct Cost of Sales
	$23,525 
	$26,484 
	$30,107 
	$27,989 
	$27,989 
	$34,246 
	$30,948 
	$27,989 
	$31,287 
	$27,989 
	$30,948 
	$34,246 


Table: Personnel

	Personnel Plan
	
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	Month 1
	Month 2
	Month 3
	Month 4
	Month 5
	Month 6
	Month 7
	Month 8
	Month 9
	Month 10
	Month 11
	Month 12

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Management Team
	
	$2,960 
	$5,920 
	$7,400 
	$8,880 
	$8,880 
	$11,100 
	$8,880 
	$8,880 
	$11,100 
	$8,880 
	$8,880 
	$11,100 

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Total People
	
	9
	10
	12
	15
	15
	15
	15
	15
	15
	15
	15
	15

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Total Payroll
	
	$2,960 
	$5,920 
	$7,400 
	$8,880 
	$8,880 
	$11,100 
	$8,880 
	$8,880 
	$11,100 
	$8,880 
	$8,880 
	$11,100 


Table: Profit and Loss

	Pro Forma Profit and Loss
	
	
	
	
	
	
	
	
	
	
	
	

	
	Month 1
	Month 2
	Month 3
	Month 4
	Month 5
	Month 6
	Month 7
	Month 8
	Month 9
	Month 10
	Month 11
	Month 12

	
	
	
	
	
	
	
	
	
	
	
	
	

	Sales
	$51,000 
	$61,200 
	$51,000 
	$51,000 
	$51,000 
	$61,200 
	$61,200 
	$51,000 
	$51,000 
	$51,000 
	$61,200 
	$61,200 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Cost of Sales
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	

	Direct Cost of Sales
	$23,525 
	$26,484 
	$30,107 
	$27,989 
	$27,989 
	$34,246 
	$30,948 
	$27,989 
	$31,287 
	$27,989 
	$30,948 
	$34,246 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Total Cost of Sales
	$23,525 
	$26,484 
	$30,107 
	$27,989 
	$27,989 
	$34,246 
	$30,948 
	$27,989 
	$31,287 
	$27,989 
	$30,948 
	$34,246 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Gross Margin
	$27,475 
	$34,716 
	$20,893 
	$23,011 
	$23,011 
	$26,954 
	$30,252 
	$23,011 
	$19,713 
	$23,011 
	$30,252 
	$26,954 

	Gross Margin %
	53.87% 
	56.73% 
	40.97% 
	45.12% 
	45.12% 
	44.04% 
	49.43% 
	45.12% 
	38.65% 
	45.12% 
	49.43% 
	44.04% 

	
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	

	Expenses
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	

	Payroll
	$2,960 
	$5,920 
	$7,400 
	$8,880 
	$8,880 
	$11,100 
	$8,880 
	$8,880 
	$11,100 
	$8,880 
	$8,880 
	$11,100 

	Marketing/Promotion
	$2,083 
	$2,083 
	$2,083 
	$2,083 
	$2,083 
	$2,083 
	$2,083 
	$2,083 
	$2,083 
	$2,083 
	$2,083 
	$2,083 

	Depreciation
	$3,000 
	$3,000 
	$3,000 
	$3,000 
	$3,000 
	$3,000 
	$3,000 
	$3,000 
	$3,000 
	$3,000 
	$3,000 
	$3,000 

	Credit Card Fees and Charges
	$1,020 
	$1,224 
	$1,020 
	$1,020 
	$1,020 
	$1,224 
	$1,224 
	$1,020 
	$1,020 
	$1,020 
	$1,224 
	$1,224 

	Utilities
	$2,000 
	$2,000 
	$2,000 
	$2,000 
	$2,000 
	$2,000 
	$2,000 
	$2,000 
	$2,000 
	$2,000 
	$2,000 
	$2,000 

	Insurance
	$1,000 
	$1,000 
	$1,000 
	$1,000 
	$1,000 
	$1,000 
	$1,000 
	$1,000 
	$1,000 
	$1,000 
	$1,000 
	$1,000 

	Repairs and Maintenance
	$500 
	$500 
	$500 
	$500 
	$500 
	$500 
	$500 
	$500 
	$500 
	$500 
	$500 
	$500 

	Other Employee Taxes
	$852 
	$1,705 
	$2,131 
	$2,557 
	$2,557 
	$3,197 
	$2,557 
	$2,557 
	$3,197 
	$2,557 
	$2,557 
	$3,197 

	Payroll Taxes
	$533 
	$1,066 
	$1,332 
	$1,598 
	$1,598 
	$1,998 
	$1,598 
	$1,598 
	$1,998 
	$1,598 
	$1,598 
	$1,998 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Total Operating Expenses
	$13,949 
	$18,498 
	$20,467 
	$22,639 
	$22,639 
	$26,102 
	$22,843 
	$22,639 
	$25,898 
	$22,639 
	$22,843 
	$26,102 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Profit Before Interest and Taxes
	$13,527 
	$16,218 
	$427 
	$372 
	$372 
	$852 
	$7,409 
	$372 
	($6,185)
	$372 
	$7,409 
	$852 

	EBITDA
	$16,527 
	$19,218 
	$3,427 
	$3,372 
	$3,372 
	$3,852 
	$10,409 
	$3,372 
	($3,185)
	$3,372 
	$10,409 
	$3,852 

	  Interest Expense
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	  Taxes Incurred
	$2,029 
	$2,433 
	$64 
	$56 
	$56 
	$128 
	$1,111 
	$56 
	($928)
	$56 
	$1,111 
	$128 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Net Profit
	$11,498 
	$13,785 
	$363 
	$316 
	$316 
	$724 
	$6,298 
	$316 
	($5,257)
	$316 
	$6,298 
	$724 

	Net Profit/Sales
	22.54% 
	22.53% 
	0.71% 
	0.62% 
	0.62% 
	1.18% 
	10.29% 
	0.62% 
	-10.31% 
	0.62% 
	10.29% 
	1.18% 


Table: Cash Flow

	Pro Forma Cash Flow
	
	
	
	
	
	
	
	
	
	
	
	

	
	Month 

1
	Month 

2
	Month

 3
	Month

 4
	Month 

5
	Month

 6
	Month

 7
	Month

 8
	Month

 9
	Month 

10
	Month 

11
	Month

 12

	Cash Received
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	

	Cash from Operations
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	

	Cash Sales
	$51,000 
	$61,200 
	$51,000 
	$51,000 
	$51,000 
	$61,200 
	$61,200 
	$51,000 
	$51,000 
	$51,000 
	$61,200 
	$61,200 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Subtotal Cash from Operations
	$51,000 
	$61,200 
	$51,000 
	$51,000 
	$51,000 
	$61,200 
	$61,200 
	$51,000 
	$51,000 
	$51,000 
	$61,200 
	$61,200 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Additional Cash Received
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	

	Sales Tax, VAT, HST/GST Received
	$3,060 
	$3,672 
	$3,060 
	$3,060 
	$3,060 
	$3,672 
	$3,672 
	$3,060 
	$3,060 
	$3,060 
	$3,672 
	$3,672 

	New Current Borrowing
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	New Other Liabilities (interest-free)
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	New Long-term Liabilities
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	Sales of Other Current Assets
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	Sales of Long-term Assets
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	New Investment Received
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Subtotal Cash Received
	$54,060 
	$64,872 
	$54,060 
	$54,060 
	$54,060 
	$64,872 
	$64,872 
	$54,060 
	$54,060 
	$54,060 
	$64,872 
	$64,872 


	
	
	
	
	
	
	
	
	
	
	
	
	

	
	Month

1
	Month 

2
	Month

 3
	Month 

4
	Month 

5
	Month 

6
	Month

 7
	Month

 8
	Month 

9
	Month 10
	Month 11
	Month 12

	Expenditures
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	

	Expenditures from Operations
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	

	Cash Spending
	$36,502 
	$44,415 
	$47,637 
	$47,684 
	$47,684 
	$57,476 
	$51,902 
	$47,684 
	$53,257 
	$47,684 
	$51,902 
	$57,476 

	Bill Payments
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Subtotal Spent on Operations
	$36,502 
	$44,415 
	$47,637 
	$47,684 
	$47,684 
	$57,476 
	$51,902 
	$47,684 
	$53,257 
	$47,684 
	$51,902 
	$57,476 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Additional Cash Spent
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	

	Sales Tax, VAT, HST/GST Paid Out
	$3,060 
	$3,672 
	$3,060 
	$3,060 
	$3,060 
	$3,672 
	$3,672 
	$3,060 
	$3,060 
	$3,060 
	$3,672 
	$3,672 

	Principal Repayment of Current Borrowing
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	Other Liabilities Principal Repayment
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	Long-term Liabilities Principal Repayment
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	Purchase Other Current Assets
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	Purchase Long-term Assets
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	Dividends
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Subtotal Cash Spent
	$39,562 
	$48,087 
	$50,697 
	$50,744 
	$50,744 
	$61,148 
	$55,574 
	$50,744 
	$56,317 
	$50,744 
	$55,574 
	$61,148 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Net Cash Flow
	$14,498 
	$16,785 
	$3,363 
	$3,316 
	$3,316 
	$3,724 
	$9,298 
	$3,316 
	($2,257)
	$3,316 
	$9,298 
	$3,724 

	
	
	
	
	
	
	
	
	
	
	
	
	

	Cash Balance
	$301,898 
	$318,683 
	$322,046 
	$325,362 
	$328,679 
	$332,403 
	$341,700 
	$345,016 
	$342,759 
	$346,076 
	$355,373 
	$359,097 


Table: Balance Sheet
	Pro Forma Balance Sheet
	
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	Month

 1
	Month 

2
	Month 

3
	Month 

4
	Month

 5
	Month

 6
	Month

 7
	Month

 8
	Month

 9
	Month 10
	Month 11
	Month 12

	Assets
	Starting Balances
	
	
	
	
	
	
	
	
	
	
	
	

	Current Assets
	
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Cash
	$287,400 
	$301,898 
	$318,683 
	$322,046 
	$325,362 
	$328,679 
	$332,403 
	$341,700 
	$345,016 
	$342,759 
	$346,076 
	$355,373 
	$359,097 

	Other Current Assets
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	Total Current Assets
	$287,400 
	$301,898 
	$318,683 
	$322,046 
	$325,362 
	$328,679 
	$332,403 
	$341,700 
	$345,016 
	$342,759 
	$346,076 
	$355,373 
	$359,097 

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Long-term Assets
	
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Long-term Assets
	$360,000 
	$360,000 
	$360,000 
	$360,000 
	$360,000 
	$360,000 
	$360,000 
	$360,000 
	$360,000 
	$360,000 
	$360,000 
	$360,000 
	$360,000 

	Accumulated Depreciation
	$0 
	$3,000 
	$6,000 
	$9,000 
	$12,000 
	$15,000 
	$18,000 
	$21,000 
	$24,000 
	$27,000 
	$30,000 
	$33,000 
	$36,000 

	Total Long-term Assets
	$360,000 
	$357,000 
	$354,000 
	$351,000 
	$348,000 
	$345,000 
	$342,000 
	$339,000 
	$336,000 
	$333,000 
	$330,000 
	$327,000 
	$324,000 

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Total Assets
	$647,400 
	$658,898 
	$672,683 
	$673,046 
	$673,362 
	$673,679 
	$674,403 
	$680,700 
	$681,016 
	$675,759 
	$676,076 
	$682,373 
	$683,097 

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Liabilities and Capital
	
	Month

 1
	Month 

2
	Month 

3
	Month 

4
	Month

 5
	Month

 6
	Month

 7
	Month

 8
	Month

 9
	Month 10
	Month 11
	Month 12

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Current Liabilities
	
	
	
	
	
	
	
	
	
	
	
	
	

	Accounts Payable
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	Current Borrowing
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	Other Current Liabilities
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	Subtotal Current Liabilities
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Long-term Liabilities
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	Total Liabilities
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 
	$0 

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Paid-in Capital
	$672,000 
	$672,000 
	$672,000 
	$672,000 
	$672,000 
	$672,000 
	$672,000 
	$672,000 
	$672,000 
	$672,000 
	$672,000 
	$672,000 
	$672,000 

	Retained Earnings
	($24,600)
	($24,600)
	($24,600)
	($24,600)
	($24,600)
	($24,600)
	($24,600)
	($24,600)
	($24,600)
	($24,600)
	($24,600)
	($24,600)
	($24,600)

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Earnings
	$0 
	$11,498 
	$25,283 
	$25,646 
	$25,962 
	$26,279 
	$27,003 
	$33,300 
	$33,616 
	$28,359 
	$28,676 
	$34,973 
	$35,697 

	Total Capital
	$647,400 
	$658,898 
	$672,683 
	$673,046 
	$673,362 
	$673,679 
	$674,403 
	$680,700 
	$681,016 
	$675,759 
	$676,076 
	$682,373 
	$683,097 

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Total Liabilities and Capital
	$647,400 
	$658,898 
	$672,683 
	$673,046 
	$673,362 
	$673,679 
	$674,403 
	$680,700 
	$681,016 
	$675,759 
	$676,076 
	$682,373 
	$683,097 

	
	
	
	
	
	
	
	
	
	
	
	
	
	

	Net Worth
	$647,400 
	$658,898 
	$672,683 
	$673,046 
	$673,362 
	$673,679 
	$674,403 
	$680,700 
	$681,016 
	$675,759 
	$676,076 
	$682,373 
	$683,097 


